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Gain the Competitive Advantage
A Practical Guide to Alternative Credit Data
Alternative financial services is a rapidly expanding industry, featuring market segments undergoing significant growth
in recent years. However, with customer expansion opportunities come associated risks. For many businesses,
alternative credit data provides the appropriate tools for navigating responsible growth.

What does alternative credit
data bring to the table?
Alternative credit data can serve lenders
in any industry, but its best use depends
on the customers being served, not the
lenders themselves.
Since subprime consumers use credit products
more frequently than their traditional
counterparts, monitoring both the volume

Monitoring

and velocity of these transactions is crucial.

both the volume

Underwriting these consumers requires more

and velocity of

granular consumer information and real-time

subprime consumer

reporting. The long reporting window of

transactions is crucial.

traditional bureaus doesn’t support the business
model of alternative finance.
Alternative financial service providers can
include buy-here, pay-here auto lenders,
online and storefront small-dollar lenders,
installment lenders, rent-to-own providers,
and more. These providers are the primary
sources of alternative credit data. Since they
don’t report to the traditional credit bureaus,
a subprime consumer who is active in the
alternative finance market may have little
to no history on a traditional credit report.
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Nearly

62

Million Unique
Consumer Identities

Not All Data is Created Equal
Of the many things you expect from your data,

Whether you’re struggling with rising defaults

results are the most important.

or just trying to avoid stagnation, Clarity can

With more than 62 million unique consumer
identities, Clarity has more data on more
subprime consumers than anyone else. Add
to that our vast network of data sources, which
include alternative financial service providers
large and small, and you can rest assured that
you will have more than enough information to
make sound decisions about your applicants.
Backed by a solid foundation of quality data,

help. Our latest credit solution was built using
the industry’s most predictive data attributes
for subprime consumers. Get a better idea of
which consumers are most likely to default, as
well as which ones have shown positive
repayment history in the alternative finance
market. Use this data to confidently expand
your customer universe without taking on
additional risk.

our credit and fraud solutions span the entire
consumer credit life cycle and are becoming
the new industry standard. Our solutions have
proven more predictive and comprehensive
because the powerful combination of Clarity
and Experian data allows us to score more
consumers than any other bureau.
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Partnering with
Your Data Provider
Experian’s Clarity Services doesn’t just serve
our clients, we partner with them. Each client is
assigned a dedicated account executive. This
person becomes familiar with your company’s
strategy and goals, and can help you decide
how to implement the right solutions for your
specific needs. When questions arise, you can

Gain the competitive advantage
for your lending practices today.
Call: 727-953-9725
Visit: clarityservices.com

reach out to a responsive, single point of contact,
not just a general customer support phone number.
This close relationship with clients means we see
first-hand the challenges you’re facing. We build
solutions to address your changing needs so you
can focus on running your business. Our innovative
solutions are designed to solve problems, enhance
results and help you reach a whole new consumer
segment – one report at a time.
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